
Latin America | 2022

Research

Latin America office 
market overview 
November 2022



2 JLL

Contents

04  Introduction

06  Macroeconomic overview

08  ESG. A chance to revitalize the real estate industry

12  Market insights across the region

14  Highlights

15  JLL Latin America office clock 

16  City snapshots

31  Key market indicators

32  Market practices



3Latin America office market overview 3Latin America office market report 3Latin America office market overview



4 JLL

Two years ago, the world changed; it appeared to stop. 
The transformation brought about by the COVID-19 
pandemic, abrupt and of an unexpected magnitude, 
dominated everyday life, imposing a reality that 
demanded significant adjustments. A new, urgent reality 
that limited any attempts to think long-term and threw 
the world into permanent discussions around present 
difficulties. Moreover, its global nature –in a completely 
globalized world– meant it was unavoidable, and 
therefore, every country had to adapt its configuration, 
ways and regulations. Sure enough, some countries 
were more affected than others, but all agreed on one 
point: the implementation of strategies to mitigate the 
inevitable social deterioration. However, now more than 
two years into the pandemic, it is time to start thinking 
ahead once again;  the experiences and achievements 
since 2020 allow us to reflect and project in order to 
build on potentially stronger bases, informed by the 
lessons learned. 

At this point, all of those involved in real estate have 
the responsibility to understand that our industry has 
a direct impact on society and that, as a result, we can 
generate positive change, with our sights set on a more 
sustainable, empathetic, and conscious world. We must 
provide more and better technology, knowledge, and 
tools for real estate to grow and evolve with society. 
Latin America has a chance to do its part –and, in fact, 
it is already doing it–. We can, for instance, create/build 
increasingly innovative and environmentally friendly 
projects, design carbon-neutral buildings, develop data 
technology that favors health and wellness-centered 
decisions, or build businesses that offer sustainable, 
long-term solutions.

We have been going down this road for several years 
now in our region, evolving and implementing the best 
processes and the most advanced trends. At JLL we 
know it is important that we share our knowledge: this 

report is a tool to better understand each of the largest 
markets of Latin America, with a regional perspective 
that strengthens the analysis. Ultimately, we hope it 
helps in shaping the future of work and real estate that 
we believe to be very promising.

Washington Botelho 
Presidente LatAm JLL Work Dynamics

Welcome
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Argentina 
47,300,000

Uruguay 
3,400,000

Brazil
213,900,000

Chile
19,200,000

Paraguay 
7,200,000

Bolivia
11,800,000

Colombia
51,200,000

Mexico
130,200,000

Peru
33,300,000

The population of the countries included in 
this report numbers 541 million, amounting 
to 81.0% of the total population of the region, 
which in turn is equivalent to 6.9% of the 
world’s total inhabitants.

Puerto Rico 
3,200,000
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Costa Rica 
5,100,000
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Economic growth

In 2020, all the countries included in this report registered 
economic decline, mainly as a result of the consequences of 
the impact of the COVID-19 pandemic. In contrast, in 2021 all 
the economies expanded, largely due to the flexibilization of 
sanitary restrictions and the improvements in controlling the 
pandemic. While several countries saw a rebound of between 
4% and 8%, some, such as Argentina, Colombia, Chile and 
Perú, recorded even greater numbers. The region averaged 
a GDP increase of 7.8% (see the red line in the chart below), 
above the global average (5.8%).

Macroeconomic overview

Chart 1. GDP growth by country and average

Furthermore, the region also benefited from external elements 
such as the rise in international commodity prices, which 
constitute Latin America’s main export product, the increase 
of capital flows to emerging countries, as well as significant 
improvements in international trade and financing conditions. 
This rebound, however, was not enough to prevent Latin 
America from being one of the regions worst affected by the 
pandemic.
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In addition to the complexities brought about by  the 
pandemic, the recovery is conditioned by structural elements 
such as widespread labor informality, poverty, infrastructure 
deficiencies, etc.

Inflation

In 2021, the region registered an average inflation rate higher 
than in 2020 (4.6% against 3.0% in the economies included 
in the present report), in line with what happened at a global 
scale. Inflation increased  in almost all countries, except for 
Bolivia and Uruguay, where it declined compared to the 
previous year. This was strongly evidenced in the prices of 
food and energy, two sectors that have a direct impact on the 
most disadvantaged parts of the population.

Chart 2 does not include Argentina and Puerto Rico, as there 
is no data for these two countries from the source used for 
the rest (the World Bank). Be that as it may, INDEC, the official 
statistics agency of Argentina, recorded an accumulated 
inflation rate of 50.9% during 2021. Puerto Rico, for its part, 
saw inflation of 4.2%, according to BDEPR, the main state-
owned bank.

Unemployment

In terms of unemployment, the above chart presents the 
situation as at the end of 2021, compared to that of 2020. Most 
countries recorded a decrease in unemployment, except for 
Costa Rica, Colombia and Puerto Rico, with the former two 
registering the highest rates. At a regional level, the average 
unemployment rate declined by 0.7 percentage points on a 
year-on-year basis and stood at 10.0%.

Chart 3. Unemployment rate by country and average
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Most countries recorded a decline, except for Costa Rica, 
Brazil and Bolivia, with the former two registering the worst 
performance.

In contrast, the economies that saw the largest decrease 
in unemployment between 2020 and 2021 were Chile and 
Uruguay. 
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Chart 2. Inflation rate by country
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In recent years, the COVID-19 pandemic and the climate crisis has led companies to accelerate their efforts in improving work-
life balance and create healthy work environments within a preexisting trend that has taken the center stage: ESG.

ESG. A chance to revitalize the real estate industry

By: Sofía Perazzolo
Sustainability Consultant

Three letters that are expected to shape the conversation 
in coming years

The ESG (Environmental, Social and Corporate Governance) 
criteria cover the environmental, social and governance 
elements to be considered when deciding whether to invest in 
a company. 

Environmental criteria deal with how a company interacts 
with nature and the environment. Some of its most current 
issues include greenhouse gas emissions (GHG), the use and 
depletion of natural resources, pollution, loss of biodiversity, 
deforestation, marine conservation, circular economy, and the 
risk of natural disasters.

Social criteria refer to the relationship between a company 
and its social context (including employees, suppliers, clients 
and even the local community). Some clear examples are 
work, hygiene and safety conditions, labor relations, diversity, 
globalization, automatization and artificial intelligence, as well 
as urbanization, among others.

Governance criteria cover corporate governance and culture, 
as well as the quality of management. These include structural 
aspects of a company such as the composition, diversity 
and responsibility of its board, its fiscal strategies, measures 
against bribery, corruption or political lobbying, the protection 
of shareholders’ rights, transparency policies regarding public 
information and codes of conduct. 

How are they measured?

To date there is no universal index or criteria for ESG, despite 
several attempts and initiatives to create standards and a 
common index. There are different methods in many markets 
around the world, while a number of issues vary depending on 
the nature of the business, and therein lies the challenge. The 
only point that is unanimously clear is that when a company 
misconducts, misuses information or dismisses any of the 
issues, there are consequences. 

Moreover, being consistent through the years and applying 
and preserving these criteria in decision making brings 
measurable benefits in terms of financial performance, 
compliance, risk management, brand and reputation, as well 
as being essential for talent attraction and retention.

The opportunity to create regenerative real estate

ESG criteria are changing the market outlook both for 
investors and users. The pandemic brought more attention on 
the impact of buildings on the health and well-being of their 
users and the people in the surrounding environment. A clear 
sign of this is the increase in certifications that attest to the 
compliance of certain building standards and the added value 
of the asset. 

8 JLL
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Shining the spotlight on the “E”: Green Buildings, Net Zero 
Buildings and Brown Buildings

The real estate industry accounts for 40% of greenhouse gas 
emissions. Therefore, environmental factors play an important 
role, and merit particular attention. 

The World Green Building Council defines a “Green Building” 
as one that uses resources efficiently throughout its useful life 
(in terms of design, construction, lifespan and demolition), 
reduces its negative environmental impact, and is capable of 
having a positive impact on its surroundings.

A Green Building is easily accessible via public transportation 
means and does not take up more space than its users really 
need. It considers the reduction of pollution and waste in its 
day-to-day operations, promoting reutilization and recycling. 
Additionally, green buildings ensure good indoor air quality, 
and use sustainable, toxic-free materials.

A Net Zero Building, in turn, is one that is compliant with all 
the characteristics of a Green Building and also has zero net 
energy consumption, meaning the total amount of energy 
used for its construction and operation is roughly equal to 
the amount of renewable energy created onsite or offsite. 
This considers the emissions caused by the extraction, 
processing and transportation of the materials used for its 
construction, as well as the resources needed to carry out 
business operations. Net zero buildings are operated in an 
energetically efficient manner, and the energy they use comes 
from renewable sources (no matter whether it is produced 
onsite or offsite).

Lastly, a Brown Building is one that did not consider any of the 
aforementioned factors during its design and construction, 
and that does not implement them in its day-to-day 
operations. That is, it is an energetically inefficient building.

Approximately 80% of the buildings that will still be around 
in the year 2050 are already built, most of them with quite 
low environmental standards. This implies that a great deal 
of upgrading work will be needed for companies to be able 

to meet their climate goals. Real estate experts are convinced 
that brown buildings will become more difficult to sell and 
increasingly less attractive for tenants and other users. 

The value of ESG is growing and deserves attention

Organizations are feeling the pressure to act in terms 
of sustainability for a number of reasons: investors and 
consumers demand more transparency around environmental 
strategies, employees are concerned about core business 
growth (crucial for talent attraction and retention) and, 
naturally, local and international governmental agencies are 
enacting increasingly strict regulations. 

JLL believes that incorporating sustainability strategies within 
companies’ CSR agendas will bring multiple benefits such 
as increased growth, improved productivity and employee 
engagement, enhanced employee well-being leading to talent 
retention & attraction; as well as having a positive impact on 
the local community & environment. 

9Latin America office market overview
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The situation today 

Just as companies are making medium- and long-term ESG 
commitments, governments around the world are becoming 
increasingly restrictive in their regulations. In 2021, the United 
States rejoined the Paris Agreement, which determined that 
all listed companies have to report their climate risks and the 
greenhouse gas emissions (both direct and indirect) of their 
global value chains.

These regulations, whose main goal is to stop climate change 
and promote sustainable investing, have repercussions in 
the portfolios of most businesses, since they require them 
to measure the impact of their activities and strive for more 
transparency (that is, implementing increasingly accurate 
measurements and understanding their true effect on the 
environment) no matter where they operate, in order to avoid 
actions that might be considered as greenwashing.

 impacto en el ambiente) sin importar dónde se encuentren, 
para evitar acciones que puedan ser consideradas como 
greenwashing.transparency (that is, implementing 
increasingly accurate measurements and understanding 
their true impact on the environment) no matter where they 
operate, in order to avoid actions that might be considered as 
greenwashing.

The impact on asset values

The effect on market values attributable to sustainability 
measures is still not clear, despite some indications from 
the analysis of investment returns. Consequently, a negative 
approach might be more insightful, considering the Brown 
Discount and sustainability risk (i.e. the risk of value loss due 
to the premature obsolescence of assets). These concepts 
have been under discussion in Europe for some years now 
& in countries such as the United Kingdom there are indices 
and minimum standards of energy efficiency required for 
accessing the leasing market. There is even talk of a Brown 
Blight, a phenomenon for buildings in cities or markets that 
are not seeing progress in terms of measures to attain certain 
levels of energy efficiency.

Lease agreements for office space are becoming increasingly 
shorter, clearly exposing the demand for more flexibility in 
the real estate industry. Although the interest in sustainable 
properties is rising in Latin America, it is still low compared to 
other markets. An alternative manner of satisfying this growing 
appetite is the improvement of existing assets so they comply 
with minimum energy efficiency and wellness standards for 
their users, thereby mitigating their sustainability risk.

In this respect, it should be noted that sustainability 
risk involves not only environmental but also social and 
governance aspects, i.e., an event or condition that impacts 

ESG criteria might cause a negative impact on asset values, be 
it material, real or potential.

Managing sustainability risk

■■ For new developments it is fundamental to understand the 
complete life cycle of buildings –from their design through 
to their operation and, eventually, their demolition– and 
apply all the abovementioned concepts of energy efficiency. 
It is always recommended to consider green construction 
standards or seek credentials that certify the application of 
sustainable strategies.

■■ For existing buildings, and particularly older buildings, 
this risk might be mitigated with green retrofits that achieve  
greater energy efficiency. With respect to carbon emissions, 
retrofits have the benefit of representing energy and emissions 
savings compared to demolition and new construction.

In all cases, both for new and existing buildings, it is possible 
to evaluate different types of certifications that certify energy 
efficiency and/or a healthy environment. These certifications 
typically serve as guidelines to define the strategies to be 
implemented, and also as validation of the compliance with 
certain levels of performance. Nowadays there are multiple 
different certifications in the market, some of which deal with 
good practices and energy efficiency methods during the 
construction or operation of a building, such as LEED or EDGE, 
while others are centered on waste management, including 
TRUE, a program to measure, improve and recognize zero 
waste operations. Additionally, there are certifications such as 
WELL or Fitwell which are focused on improving the wellbeing 
of building users through design, following protocols and 
operational policies that promote a culture of health and 
wellness. Lastly, it is interesting to mention certifications 
such as SEAM, which are centered on the social impact 
within the real estate industry and aim to further sustainable 
and responsible social development, reduce poverty and 
inequality, and support human rights.

Chart 4. The impact of sustainability on value



11Latin America office market overview

The future 

The comprehension of the challenge we are facing is 
increasing, but we are still in a very preliminary stage of 
the process of achieving a sustainable real estate industry. 
Although there is a lot of work to do, we believe that in the 
next few years we will see the rise of the following trends:

■■ As more companies and organizations voluntarily commit 
to the Science Based Targets initiative, concerns about the 
profitability of low sustainability buildings will increase.

■■ The Brown Discount will be established in the market and 
the value of buildings and land will increasingly be assessed 
separately. The cost of renovations and/or retrofits will 
become a part of real estate valuations.

■■ The availability of green finance will increase, although yield 
compression will probably consume the benefit of cheaper 
finance from a valuation perspective.  

■■ Demand is likely to increase for highly rated buildings, 
meaning that yield compression will be an established trend.

Scientists state that we are at a turning point regarding our 
chances to achieve a carbon-free economy. For this, it is 
fundamental that governments, cities and organizations place 
the decarbonization of the real estate industry as a priority, 
and that they move from intention to action. Partnerships will 
be crucial along the way, to foster progress, pool resources 
and knowledge, share and replicate best practices, educate, 
and allow us –together with the improvements in technology– 
to reach a balance between regulation, profits, incentives and 
awareness.

Our commitment as a leading real estate services firm

JLL’s sustainability strategy, as a company that is committed 
to the Science Based Targets initiative, aims to achieve net 
zero greenhouse gas emissions across our value chain by 
2040. To be able to reach this goal, JLL has pledged to: 

■ ■  Achieve net zero greenhouse gas emissions in all buildings 
occupied by JLL by 2030.

■ ■  Reduce absolute scope 1, 2 and 3 emissions by 51% by 2030 
from a 2018 base year, and reduce absolute scope 1, 2 and 3 
emissions by 95% by 2040 from a 2018 base year.

■ ■  All JLL offices will have a waste treatment and recycling 
program by the end of 2023.

■ ■  Eliminate single-use plastic products from all JLL offices by 
2023.

■ ■  All JLL offices in areas with high water stress will have water 
management plans in place by the end of 2023.

■ ■  All JLL offices exceeding 1,000 square meters will have a 
sustainability certification by 2030.

■ ■  Consider compensation for emissions that cannot be 
completely eliminated.

It is important to note that our goal to reduce emissions 
across our value chain (Scope 3) includes the emissions 
corresponding to client spaces under JLL management. This 
provides an opportunity to work with our clients so they can 
also fulfill their own carbon neutrality commitments.

ES
G
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This report covers the corporate office segment of Latin America, including 15 cities that represent most of the region’s 
primary markets and are located within virtually all its significant economies.

Market insights across the region

Chart 5. Stock, vacancy rate & average asking rents . Class A

see the highest vacancy in the region. All cities except for Lima, 
Santiago and Mexico City have recorded a decline in their 
vacancy rates.

As of mid-2002, the total office stock of the surveyed 
cities amounted to 30,014,435 square meters, with a total 
production of 464,252 square meters across the region within 
the last twelve months.

The regional vacancy rate decreased by 10 basis points in 
the last twelve months and stands at 20.8%. Montevideo and 
Medellín stand out as the only two markets where this rate is 
under double digits. Conversely, Rio de Janeiro continues to 

Source: JLL Research
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Stock pipeline

The pipeline includes a total of 2,308,326 square meters, 
amounting to 7.6% of the present total stock. Most of this 
future supply will be delivered during the remainder of 2022 
and in 2023, with an annual growth of 3.4% per year, above  
until 2024, which is projected to see an increase of 0.9%.

Absorption

After seeing significant negative absorption between the first 
half-years of 2020 and 2021 (1,034,437 square meters), the 
period under analysis registered positive absorption once 
again: 145,966 square meters. This is mainly explained by the 
result recorded during the second quarter of 2022, amounting 
to a positive absorption of 163,000 square meters, which 
improved the poor performance of the previous periods (the 
third quarter of 2021 had seen negative absorption of 77,640 
square meters). Moreover, it should be pointed out that, for 
the first time after the impact of the pandemic, all the markets 
covered in the report presented positive absorption, with  
Bogotá, São Paulo, Medellín and Mexico City being thebest 
performers.

Average asking rents

In terms of asking sale prices, the average for Class A assets 
stood at USD 3,670 per square meter as of the second quarter 
of 2022, with Montevideo being the highest-priced market, 
averaging USD 6,000 per square meter. Class B properties, for 
their part, registered an average sale price of USD 2,274 per 
square meter, with San Juan seeing the highest prices (USD 
2,846 per square meter), followed by Mexico City, Buenos 
Aires and Montevideo, with an average value of USD 2,500 per 
square meter. Santa Cruz de la Sierra, , recorded the lowest 
prices for both categories (USD 2,100 square meter and USD 
950 per square meter respectively).

Cap rate

The average cap rate for Class A assets stood at 7.7%, with 
Asunción seeing the lowest level in the region (5%) and San 
José registering the highest (10.5%). Furthermore, for Class B 
space, the average cap rate was 10.2%, with the lowest value 
corresponding to Lima (7%), whereas Santiago and Rio de 
Janeiro saw the highest averages (12.0%).

Chart 8. Year-on-year net absorption
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Chart 7. Class A average asking rent and vacancy rate
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1 GDP growth with an upsurge of inflation
In 2021 all the surveyed economies saw GDP increases, rebounding from the historic downturn brought about 
by COVID-19 in 2020. The average increase, 7.8%, was considerably above the global average, partly because of 
the rise in commodity prices. However, this recovery was marred by a sharp advance in inflation across nearly 
all Latin American countries.

An increasingly relevant trend
Nowadays, ESG criteria are becoming more influential in companies’ decision-making processes. They shape 
their investments, wellness initiatives, corporate culture, and environmental policies. All in all, these criteria are 
part of an increasingly important trend that is already having a strong impact in the real estate industry, and 
which is bound to become even stronger.

Office market recovery
All markets under analysis presented positive net absorption, which had not happened since the onset of the 
pandemic. This indicator stood at 150,000 square meters, largely due to the good performance seen during the 
second quarter of 2022, which reversed the trend of the three previous quarters.

2

3
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JLL office clock Q2 2022 | Latin America

Activity increases across the region, albeit with contrasts

■■  The easing  of pandemic-induced sanitary restrictions has enabled a gradual return to the office.

■■  Unlike the same period last year when all markets sat on the right side of the clock, in a tenant-favorable situation, most 
markets have gradually advanced over the last twelve months, and now there are already three cities seeing rents on an upward 
trajectory, indicating a move towards a landlord-favorable market.

■■  Although net absorption remains low at a regional level (145,000 square meters), the performance of this indicator is 
remarkable, taking into account that it represents the emergence of demand & recovery after a negative period, and in view of the 
fact that 765,000 square meters of office space has been delivered since the beginning of the second half of 2021.

■■  Most markets have gradually advanced on the rental clock over the last twelve months.

Rents falling

Rental growth
accelerating

Rents
bottoming out

Rental 
growth slowing

Santiago

Buenos Aires, Montevideo, Asunción

São Paulo

Rio de Janeiro, Monterrey, San José, 
Santa Cruz de la Sierra

Mexico City, Lima
Guadalajara

Bogotá, Medellín

San Juan
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Buenos Aires
Argentina

Key market indicator analysis

■  As of the end of the second quarter of 2022 the corporate 
office market footprint of Buenos Aires amounted to 2,027,000 
square meters, with no additions during the first part of the 
year. The delivery of a number of projects continues to be 
delayed, mostly due to the general economic uncertainty and 
that  intrinsic to the office segment.

■  The vacancy rate slightly decreased compared to the first 
quarter of 2022 and stood at 15.6% (down from 15.9% in the 
preceding period). Thus, this indicator found a relative stability 
within the range of 14.5% and 16.0% , however is more than 
double the pre-pandemic rate of between 6.0% and 7.5%.

■  A review of the developments and buildings under 
construction implies that 2022 will see the addition of 219,700 
square meters of new supply to the office stock, however this 
estimation is unlikely to materialize, given that delivery will 
continue to be delayed. Of this upcoming new space, 78% is 
outside the CBD (49% in Norte GBA and 39% in Norte CABA).

■  After two negative quarters, net absorption turned positive 
in the period under analysis. Indeed, the second quarter of 
2022 registered 6,391 square meters of net absorption, which 
reflects a moderate recovery of leasing activity.

■  The best-performing and better adapted submarkets in 
the face of such a challenging situation were those that were 
able to renovate their stock with new, top-quality products. 
Catalinas and Norte CABA are two cases in point as both saw 
new additions that were very well absorbed by the market 
and presently enjoy high occupancy levels. Thus, these 
new buildings drive demand towards positive values, which 
demonstrates that there is demand for good quality space. 

■  The average asking rental rate during the second quarter of 
2022 amounted to USD 23.4 per square meter per month, a 
slight decrease compared to the first quarter of the year (USD 
23.7 per square meter). The decline is much more pronounced 
when compared with prepandemic values, when  the average 
rental rate was USD 26.7 per square meter per month, which 
is, 11.0% above the present level.
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Net absorption (sq. m) 
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Santiago
Chile

Key market indicator analysis

■■    Delivery of new office space in 2022 amounted to 23,252 
square meters, due to the addition of three buildings. It should 
be noted that this year saw the first increase in Class A space 
since the second quarter of 2020.

■  Net absorption was positive during the second quarter 
of 2022, after two quarters of negative performance, 
accumulating a net negative absorption amounting to -7,377 
square meters. This is due to the fact that the last three 
months saw more space being occupied than released, even 
though there were new deliveries.

■  The vacancy rate remained unchanged in the second 
quarter of 2022 with respect to the previous period, at 
10.6%. On one hand, Class A space registered an increase of 
0.4% percentage points, as a result of the addition of new 
supply and the release of space in Santiago Centro and 
Providencia. On the other hand, the vacancy rate among Class 
B space declined by 0.3 percentage points, as this category 
experienced more demand during the period.

■  The average asking rental rate for Class A space declined 
1.5% compared to the previous quarter, which is explained by 
the increase in the vacancy rate in Santiago Centro, as well as 
by the decrease in rental rates in Las Condes.

■  In the short term, it is expected that the trends seen in the 
rental market as at the end of 2021 and the beginning of 2022 
will continue; with the vacancy rate registering a gradual 
increase towards the second part of the year, primarily due 
to the completion of projects that had been delayed, which 
will likely result in negative net annual absorption in 2022, but 
below that recorded in 2021.

Evolution of asking rents (USD/sq. m/month)

Evolution of vacancy rate (%) and net absorption (sq. m)
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São Paulo
Brazil

Evolution of asking rents (USD/sq. m/month)

Evolution of vacancy rate (%) and net absorption (sq. m)

Key market indicator analysis

■■  São Paulo registered negative net absorption in the period 
between the second quarter of 2020 to the third quarter of 
2021. In contrast, as of the end of the first half-year of 2022, for 
the third consecutive quarter, net absorption has remained 
positive and improving, while gross absorption volumes also 
increased by 12.6% compared to the previous quarter and by 
31.0% compared to the same period last year.

■■  Although Berrini/Chucri and Faria Lima are the primary 
submarkets, they are facing different situations. Both 
submarkets include some of the best buildings on the market, 
but the outcome for each has been divergent. Over the last 
two years, both submarkets received new office supply 
(207,600 square meters for Berrini/Chucri and 102,200 square 
meters in the case of Faria Lima), which allowed them to 
increase their absorption capacity. However, an analysis of the 
availability  rate reveals a sharp drop in Faria Lima (-11 p.p.) 
and a slight increase in Berrini/Chucri (+2.8 p.p.), identifying 
the disparity in dealing with this expansion. The relatively 
limited supply in Faria Lima has made the submarket 
increasingly competitive, while Berrini/Chucri has greater 
difficulty attracting new tenants.

■■  The projection is that a total of 91,600 square meters will be 
delivered during the second half of 2022, distributed across 
seven buildings, in the  submarkets of Alphaville (13.4%), Barra 
Funda (53.1%), Berrini /Chucri (10.7%), Jardins (7.6%) and Vila 
Olimpia (15.2%).

■■  The average asking rental rate decreased -0.3% compared 
to the first quarter of 2021 and -3.9% compared to the second 
quarter of 2021. Despite the decline in the asking rent, the 
primary submarkets maintained their high values: JK, with an 
average asking rent of USD 38.1, Itaim, at USD 37.2, Faria Lima, 
at USD 33.7, and Paulista, at USD 24.3. 
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Rio de Janeiro
Brazil

Key market indicator analysis

■■  The vacancy rate continued its downward trend during the 
second quarter of 2022, 0.7% below that of the first quarter 
of the year and 2.1% below that of the last quarter of 2021, 
reaching  its lowest level in the last four years. A key reason 
behind this was the repositioning of many companies looking 
to the return to office.

■■  Space returns dropped significantly after the last quarter of 
2021. Rio de Janeiro has not seen the addition of new stock 
since the end of 2018, therefore choice is limited to existing 
options. There was a drop in space returns of 31.3% compared 
to the first quarter of 2021 and of 70.8% compared to the last 
quarter  of 2021. After staying above 16,000 square meters per 
quarter since the first quarter of 2020, space returns declined 
to 10,100 square meters during the second quarter of 2022, 
which  might indicate a positive change towards a more active 
market.

■■  Asking rental rates registered a slight increase during the 
second quarter of 2022 compared to the first quarter of 
the year, of 0.7 percentage points, while decreasing by 0.6 
percentage points on a year-on-year basis. Rental rates are 
expected to remain more or less stable in the upcoming 
quarters.

Evolution of asking rents (USD/sq. m/month)

Evolution of vacancy rate (%) and net absorption (sq. m)
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Bogotá
Colombia

Evolution of asking rents (USD/sq. m/month)

Evolution of vacancy rate (%) and net absorption (sq. m)

Key market indicator analysis

■■  The supply of corporate office stock changed only slightly 
during the second quarter of the year, amounting to 2,750,000 
square meters. Two new buildings entered the market: one 
Class A property and one Class B asset, of approximately 
6,000 square meters and 3,000 square meters, respectively. A 
slowdown in pipeline construction projects is expected due 
to political uncertainty in the country, and ongoing projects 
may experience delays as well. Developers are taking less risks 
by avoiding pre-sale schemes and are leaning towards BTS 
developments.

■■  The vacancy rate decreased in the second quarter of 2022 
compared to the preceding period, falling from 14.4% to 
13.4%. This  can be explained by the return of the majority 
companies to the office, within the context of the economic 
recovery the country experienced after the relaxation of the 
sanitary measures imposed by the government. The decline in 
the vacancy rate can also be attributed to the fact that no new 
significant supply was delivered.

■■  The average asking rental rate amounted to USD 14.7 per 
square meter per month in the second quarter of 2022,  a 
9.4% decrease compared to the last quarter of 2021 (USD 
16.3 per square meter per month). This is due to the strong 
depreciation of the Colombian peso, a phenomenon that is 
affecting other currencies in the region.

■■  It is expected that 66,000 square meters of new office 
space will enter the market during the remaining months 
of 2022 and 2023, which will be mostly concentrated in the 
submarkets of Eldorado, Chicó and Santa Bárbara (48%, 23% 
and 21%, respectively).

■■  In the first half of 2022, net absorption reached 34,000 
square meters, slightly above the preceding period (28,000 
square meters). This performance is a result of the same 
elements that explain the decrease in the vacancy rate, i.e. 
the lack of new supply being delivered and a significant 
improvement in economic conditions due to the easing of 
sanitary measures.
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Colombia
Medellín

Evolution of asking rents (USD/sq. m/month)

Evolution of vacancy rate (%) and net absorption (sq. m)

Key market indicator analysis

■■  The supply of corporate office stock remained unchanged 
during the second quarter of the year, at 890,000 square 
meters. A slowdown in construction projects is expected due 
to political uncertainty in the country, which may also affect 
ongoing projects. Developers are taking less risks by avoiding 
pre-sale schemes and are leaning towards BTS developments.

■■  The vacancy rate decreased in the second quarter of 2022 
compared  to the preceding period, falling from 6.8% to 
6.4%. This can be explained by the return of the majority of 
companies to the office due to the economic recovery the 
country experienced after the reduction of sanitary measures 
imposed by the government. The decrease in the vacancy rate 
can also be attributed to the fact that there was no new stock 
delivered to the market. 

■■  The average asking rental rate amounted to USD 12.3 per 
square meter per month in the second quarter of 2022,  a 
2.9% decrease compared to the last quarter of 2021 (USD 
12.7 per square meter). This is due to the strong depreciation 
of the Colombian peso, a phenomenon that is affecting 
other currencies in the region. The slight decrease of 2.9% 
compared to 9.4% in Bogotá is probably due to the lack of 
supply in Medellín, giving landlords an advantage in rental 
negotiations.

■■  It is expected that 49,000 square meters of new office space 
will enter the market during 2023 and 2024, 70% of which will 
be class A and the rest class B. Approximately 35,000 square 
meters will be concentrated in Norte Poblado, a growing 
submarket within the city’s CBD.

■■  In the first semester of 2022, net absorption reached 55,000 
square meters, significantly above the preceding period, at 
29,000 square meters. This is a result of the same elements 
that explain the decrease in the vacancy rate, i.e. the lack of 
new supply being delivered and a significant improvement in 
economic conditions due to the easing of sanitary measures.
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Evolution of asking rents (USD/sq. m/month)

Evolution of vacancy rate (%) and net absorption (sq. m)
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Mexico City
Mexico

Key market indicator analysis

■■  Due to oversupply and low demand for office space, in 
addition to the current economic crisis and the COVID-19 
impact, the office market is tenant-favorable, and will remain 
so for at least two more years.

■■  The vacancy rate is at its highest level, reaching 23.5% 
in the second quarter of 2022, due to the said oversupply  
compounded by a large number of tenants vacating their 
premises. That said, the rate has remained stable for the last 
three quarters now. 

■■  As a result of the implementation of hybrid working and the 
consolidation of remote working, the high vacancy of office 
space is expected to continue, but at more moderate levels 
than in the previous two years.

■■  Fitted -out space represents 45% of the total availability, and 
approximately 6% is subleased.

■■  There is a large pipeline of 685,631 square meters of 
new office space, corresponding to 26 buildings, due to be 
delivered over the next three years,  representing an increase 
in stock of approximately 9%.

■■  Total leasing activity during the second quarter of 2022 
represented a 61% rise, compared to the same period last 
year. 

■■  As at the end of the first half of 2022, Mexico City recorded 
positive net absorption of 9,999 square meters. Although 
the oversupply and high vacancy of office space persists, the 
market continues its gradual recovery.

■■  The city’s average asking rent remained stable compared 
to the previous quarter, at USD 23.55 per square meter per 
month. However, the trend of moderate decreases in rental 
rates will continue, driven by oversupply and expected 
pipeline supply.
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Evolution of asking rents (USD/sq. m/month)

Evolution of vacancy rate (%) and net absorption (sq. m)
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Average Class A rent  
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22.3

Monterrey
Mexico

Key market indicator analysis

■■  The first three months of the year saw the absorption of 
10,590 square meters of the available stock and the release 
of 4,235 square meters, resulting in a positive quarterly 
absorption of 6,355 square meters.

■■  The office stock grew approximately 2% compared to the 
previous year, amounting to 1,620,000 square meters. It is 
expected that by 2023 the stock will amount to 1,800,000 
square meters.

■■  There are currently approximately 212,000 square meters 
of rentable space under construction in sixteen buildings 
concentrated primarily in the Centro/Obispado and Santa 
María/San Jerónimo corridors.

■■  Due to the oversupply and the amount of new space that 
has recently entered the market, the vacancy rate amounted 
to 22.3%.

■■  The  Monterrey office market has been affected due to the 
COVID-19 health crisis. There is still uncertainty about the 
return to offices, that is, whether it will be completely in-
person, including remote working, or with a hybrid system.

■■  Rental prices remained stable during the second quarter of 
2022; however, they have experienced a moderate downward 
trend, due to the oversupply in the market.

■■  In general terms, the trend in the market is favorable for 
tenants, and will remain so at least for the next 2 or 3 years.
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Evolution of asking rents. Class A (USD/sq. m/month)

Evolution of vacancy rate (%). Class A
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Guadalajara
Mexico

Key market indicator analysis

■■  The vacancy rate in the corporate office market of 
Guadalajara stood at 14.8% as of the second quarter of 2022, 
compared to 17.4% inthe first quarter. It was a significant 
decrease, and the trend is expected to continue during the 
rest of the year.

■■  The Puerta de Hierro submarket registered the lowest 
vacancy rate among Class A space, at 9.4% (with a total of 
217,069 square meters available distributed in 15 buildings), 
followed by the Americas submarket at 18.3% (with 175,919 
square meters in 11 buildings), the Vallarta submarket 
at 16.0% (with 77,769 square meters distributed in four 
buildings), finally, the Zona Sur submarket at 20.0% (with 
92,499 square meters in four buildings).

■■  The submarkets with the highest absorbtion in the second 
quarter of 2022 were Américas (Financial Zone) and Puerta de 
Hierro. 

■■  Due to the low number of projects under construction, 
(Puerta de Hierro is the only submarket with space currently 
under construction: one 10,038 square-meter building (Torre 
Héredit) expected to be completed before the end of 2022), 
it is expected that the submarkets of Vallarta, Américas and 
Puerta de Hierro will be landlord favorable for the remainder 
of 2022. On the other hand, the Puerta de Hierro submarket 
is expected to be tenant favorable in 2023, as there will be 
less available area , but by 2024 it will likely return to a neutral 
situation.

■■  Of the total 178,526 square meters of properties in project 
phase in Guadalajara, 46% correspond to the Zona Sur 
submarket, positioning it as the area with the largest number 
of planned developments: three buildings totaling 82,000 
square meters.

■■  As per the JLL office clock, due to the conditions mentioned 
above, the Guadalajara market is on the rise.
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San José
Costa Rica

Key market indicator analysis

■■  As at the second quarter of 2022, the San José office market 
grew considerably, with 45,239 square meters of new space 
being added. The market has seen a steady recovery since 
the end of the COVID-19 pandemic as projects that had been 
put on hold in 2020 are now being completed. It is expected 
that an additional 25,000 square meters will enter the market 
before the end of the year.

■■  The vacancy rate increased slightly since the closing months 
of 2021, going from 16.6% to its current level of 16.8%. 
Before that, the market underwent a significant decline in 
the vacancy rate, primarily as a result of large new leases 
and limited new supply. As the coming months will see the 
delivery of sizeable buildings to the market, the vacancy rate is 
likely to rise towards the end of the year.

■■  Rental rates have remained stable throughout the first two 
quarters of 2022, with a slight downward trend that has been 
in place since the end of 2021.

■■  The first half-year of 2022 saw the addition of 45,239 square 
meters to the stock, a considerable increase compared to the 
low  levels delivered in 2021 (45,333 square meters for the 
whole year). Most of the new space (86.3%) was delivered in 
the Heredia submarket, across two new projects. It is expected 
that throughout the second half of 2022 around 70,000 square 
meters of new office stock will enter the market. Additionally, 
the market will likely see some fluctuations in vacancy rate 
and absorption, as JLL forecasts a slight rise in the vacancy 
rate in the short term and the persistence of positive net 
absorption.

■■  As at the second quarter 2022, net absorption stood at a 
positive 32,916 square meters, which is a reassuring sign that 
the market is improving. Compared to 2021, net absorption is 
considerably higher and suggests that there is more demand 
for corporate office space this year. 
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Evolution of asking rents (USD/sq. m/month)

Evolution of vacancy rate (%) and net absorption (sq. m)
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Lima
Peru

Key market indicator analysis

■■  The office market of Lima recorded the delivery of two new 
buildings during the first half of 2022, totaling 13,902 square 
meters, taking the total stock to a 2,700,000 square meters, 
distributed in 371 properties.

■■  As of the first half of 2022, the vacancy rate stood 3.3% 
above that of the same period last year, at 28.7%, marking an 
all-time-high.

■■  After three quarters of negative net absorption, the indicator 
turned positive (14,574 square meters) in the second quarter 
of 2022?. This recovery was primarily driven by increased 
demand for Class A space.

■■  Overall office space take-up amounted to 79,000 square 
meters, the best reading in the last three quarters. The top-
performing submarkets were Este, Miraflores and San Isidro 
CBD.

■■  Space returns exceeded 67,000 square meters, with 84% 
concentrated in the submarkets of Este, Miraflores, Magdalena 
and San Isidro CBD.

■■  As of the first half-year of 2022, the average rental rate for 
Class A space increased by 2.75% compared to the end of 
2021 and stood at USD 16.0 per square meter per month. 
In contrast, Class B space continued its downward trend, 
averaging USD 12.9 per square meter per month.

■■  Considering the increasing demand, the outlook towards 
the end of 2022 appears positive.
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Santa Cruz de la Sierra
Bolivia

Key market indicator analysis

■■  In 2022, the corporate office stock of Santa Cruz de la Sierra 
amounted to 182,000 square meters. Thus, although it has 
grown considerably in recent years, its inventory is still the 
smallest in the region.

■■  For the next two years, it is expected that 67,100 square 
meters currently in pipeline or construction stage will be 
added to the stock, which is the equivalent to 37.5% of the 
present stock. Of this pipeline, 90% will be Class A properties, 
which will result in a better-quality supply. This process 
confirms the trend towards increasing sophistication that the 
market has been seeing these last five years.

■■  The majority of new projects and buildings under 
construction will be concentrated in the Equipetrol Norte 
submarket . Indeed, 81% of the office space to be added will 
be located in this submarket, while the remaining 19% will 
correspond to the Norte submarket.

■■  The average asking rental rate amounted to USD 13.8 per 
square meter per month and the average sale asking price 
amounted to USD 1,747 per square meter.

■■  An analysis by building class reveals that the average asking 
rental rate for Class A space amounted to USD 15.8 per square 
meter per month, a 17% increase compared to the previous 
year (USD 13.5 per square meter per month). Class B space 
averaged USD 8.2 per square meter per month in 2022, falling 
from 2021 averages of USD 9.2 per square meter per month.

■■  Class A stock averaged a sale asking price of USD 2.138 per 
square meter, while Class B offices averaged USD 925 per 
square meter. 

Evolution of stock and production (sq. m)

Equipetrol 
Norte; 55%

Norte; 16%

Costanera 
empresarial; 
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Equipetrol Sur; 
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Urubo; 5%

Stock distribution by submarket
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Key market indicator analysis

■■  The corporate office stock of Montevideo amounted to 
346,600 square meters towards the end of the first half of 2022. 
Thus, its inventory remained unchanged with respect to 2021. 
Next year is expected to see the addition of 26,700 square 
meters of office space, of which 65% will correspond to the 
Carrasco submarket.

■■  The vacancy rate stood at 6.6% as at the end of the first half-
year of 2022, a decrease compared to the same period in 2021 
(9.7%).  Unsurprisingly, availability in Class B buildings (15.3%) 
greatly exceeds that in Class A space (2.6%), demonstrating 
that demand is strongly concentrated in top-quality 
properties.

■■  The average rental rate amounted to USD 21.2 per square 
meter per month, representing a 12.4% decline compared to 
the preceding year (USD 24.2 per square meter per month).

■■  An analysis by building class reveals that Class A space 
recorded an average of USD 32.2 per square meter per month 
(against USD 29.1 per square meter per month in 2021). Class 
B properties however averaged USD 17.1 per square meter per 
month, practically unchanged compared to 2021 (USD 17.0 
per square meter per month).

■■  Regarding properties for sale, the average sale price was 
almost USD 3,400 per square meter.

■■  The corporate office market of Montevideo is uniquely 
characterized by the existence of several free trade zones 
which grant fiscal benefits to the companies that occupy 
spaces there and comply with certain requirements. The 
properties located in these areas tend to attract more 
demand, being the market’s highest-quality offices and the 
ones that command the highest rents.

Stock  
(sq. m)

345K

Production (sq. m)   
2022 - 2024

35K

Net absorption (sq. m)
Q2 2022

5,504

Average Class A rent  
(USD/sq. m/month)

32.3

Vacancy rate (%)
Q2 2022

6.7

Montevideo
Uruguay
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Asunción
Paraguay

Key market indicator analysis

■■  As of the end of the first half of 2022, the corporate office 
market of Asunción, totaling 303,500 square meters, was still 
among the smallest in the region, even with the considerable 
growth experienced during the last five years. Unlike what 
occurs in many other Latin American markets, this expansion 
has been driven by the prominent role of investors from 
neighboring countries, attracted by Paraguay’s relative 
macroeconomic stability with respect to their domestic 
economies. Nearly half of the office stock is Class A space, 
and approximately one out of every two square meters is 
concentrated in the Aviadores del Chaco submarket.

■■  The increase in corporate-level supply in Asunción was 
accompanied by a flight-to-quality process by numerous 
companies, both national and international, that had 
previously used residential buildings as office space for years. 
This explains a great deal of the significant take-up of new 
properties which, in turn, enables the ongoing expansion of 
the stock.

■■  The office inventory of Asunción is characterized by 
relatively small floor plates compared to those seen in more 
mature markets, with most ranging between 80 square meters 
and 400 square meters.

■■  The average asking rental  rate as at mid-2022 amounted 
to USD 13.1 per square meter per month. For Class A spaces 
in particular the average was USD 13.3 per square meter per 
month, while Class B averaged USD 12.8 per square meter per 
month. The highest values, by a significant margin, were seen 
in the Aviadores del Chaco submarket; in contrast, the lowest 
asking prices  were found in the España area.

■■  In terms of asking sale prices, the general average registered 
was just above USD 2,500 per square meter. Class A space 
averaged around USD 3,000 per square meter, whereas Class 
B offices recorded an average asking price of USD 2,000 per 
square meter.
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Key market indicator analysis

■■  The corporate office stock remained unchanged during the 
first quarter of 2022, at 519,000 square meters.

■■  The vacancy rate stood at an estimated 28.3%. This 
rate primarily accounts for Class A office space in major 
metropolitan areas, as much of the office outside of the 
metropolitan area is owned and managed by PRIDCO –a 
government-owned corporation– and consists of small, lower-
quality properties.

■■  The average asking rental rate for class A office space 
amounted to USD 22,4 per square meter in the first quarter 
of 2022, which is level with the fourth quarter of 2021 and a 
29.3% year-over-year increase. 

■■  The average asking rental rate for class B office space 
amounted to USD 15.4 per square meter in the first quarter of 
2022 , which is in line with the fourth quarter of 2021 and the 
trend in class A space.

■■  During 2022, deliveries show signs of slowing down in 
comparison to the previous year.

■■  Class A cap rates have decreased slightly, from 7.0% to 6.5%, 
as building valuations have outpaced rent increases.  Class B 
cap rates have meanwhile remained steady at 9.5%.

Stock  
(sq. m)

519K
Average Class A rent  
(USD/sq. m/month)

22.4

Evolution of asking rents (USD/sq. m/month)
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In square meters

Country City Total stock 
(Class A & B)

Quarterly 
production

Vacancy 
rate (%)

Net 
absorption

Class A  
Average rent 
(USD/sq. m/

month)

Class B 
 Average rent 
(USD/sq. m/

month)

Average 
purchase price 

range
(USD/ sq. m)

Cap rate 
(%)

Argentina Buenos Aires 2,027,119 0 15.5 6,391 27.0 21.0 5,000 - 2,500 6.5 - 11.0

Bolivia Santa Cruz de la Sierra 182,010 18,380 - - 15.8 8.2 2,138 - 939 8.0 - 11.0

Brazil Rio de Janeiro 1,762,479 0 38.5 13,912 16.2 14.9 2,000 - 1,800 9.0 - 12.0

Brazil São Paulo 4,035,201 0 23.8 33,565 19.3 13.5 5,000 - 3,400 6.0 - 8.5

Chile Santiago 3,374,692 7,125 10.6 43 19.0 15.0 4,000 - 3,300 9.5 - 12.0

Colombia Bogotá 2,754,905 8,667 13.4 33,998 16.9 13.4 - 8.0 - 10.0

Colombia Medellín 893,023 0 6.4 28,677 14.2 11.3 - -

Costa Rica San José 1,425,176 - 16.8 - 22.4 18.1 - 10.5

Mexico Guadalajara 563,256 37,637 14.9 4,914 19.6 - - 9.0 - N/D

Mexico Mexico City 7,494,567 4,480 23.5 24,087 23.5 20.2 4,000 - 2,500 7.8 - N/D

Mexico Monterrey 1,624,918 23,793 22.3 8,880 21.8 16.5 3,000 - 1,250 8.5 - 11,0

Paraguay Asunción 303,500 16,312 - - 13.3 12.8 3,000 - 2,000 5.0 - 8.0

Peru Lima 2,730,158 9,702 28.7 9,264 16.0 13.0 2,110 - 1,981 7.0 - 7.0

Puerto Rico San Juan 519,062 - 28.3 - 22.4 15.4 4,125 - 2,846 6.5 - 9.5

Uruguay Montevideo 345,959 0 6.7 5,504 32.3 17.2 6,000 - 2,500 6.0 - 8.5

Key market indicators

In square feet

Country City Total stock 
(Class A & B)

Quarterly 
production

Vacancy 
rate (%)

Net 
absorption

Class A  
Average rent 

(USD/s.f./
month)

Class B 
 Average rent 

(USD/s.f./
month)

Average 
purchase price 

range
(USD/s.f.)

Cap rate 
(%)

Argentina Buenos Aires 21,819,706 0 15.5 68,792 30.1 23.4 465 - 232 6.5 - 11.0

Bolivia Santa Cruz de la Sierra 1,959,137 197,840 - - 17.6 9.1 199 - 87 8.0 - 11.0

Brazil Rio de Janeiro 18,971,148 0 38.5 149,747 18.1 16.6 186 - 167 9.0 - 12.0

Brazil São Paulo 43,434,500 0 23.8 361,290 21,5 15.1 465 - 316 6.0 - 8.5

Chile Santiago 36,324,847 76,693 10.6 463 21.2 16.7 372 - 307 9.5 - 12.0

Colombia Bogotá 29,653,522 93,291 13.4 365,951 18.8 14.9 - 8.0 - 10.0

Colombia Medellín 9,612,410 0 6.3 308,676 15.8 12.6 - -

Costa Rica San José 15,340,452 - 16.8 - 25.0 20.2 - 10.5

Mexico Guadalajara 6,062,831 405,121 14.9 52,894 21.9 - - 9.0 - N/D

Mexico Mexico City 80,670,770 48,222 23.5 259,270 26.2 22.5 372 - 232 7.8 - N/D

Mexico Monterrey 17,490,455 256,105 - 95,583 24.3 18.4 279 - 116 8.5 - 11,0

Paraguay Asunción 3,266,844 175,581 - - 14.8 14.3- 279 - 186- 5.0 - 8.0

Peru Lima 29,387,148 104,431 28.7 99,717 17.8 14.5 196 - 184 7.0 - 7.0

Puerto Rico San Juan 5,587,131 - 28.3 - 25.0 17.2 383 - 231 6.5 - 9.5

Uruguay Montevideo 3,723,868 0 6,7 59,245 36.0 19.2 557 - 232 6.0 - 8.5
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Market practices

Argentina Brazil Chile Colombia Costa Rica

Unit of 
measurement

Square meters Square meters Square meters Square meters Square meters

Rent units USD/sq. m/month BRL/sq. m/month 
(Brazilian Real) 

UF/sq. m/month 
(Unidades de 
Fomento)

COP/sq. m/month 
(Colombian Pesos)

USD/sq. m/month

Typical lease term 3-5 years 5 years 3-5 years 5 years 5 years

Frequency of rent 
payment

Monthly Monthly Monthly Monthly Monthly

Deposit/Guarantee Case-by-case 
(explicit indexation 
by CPI is forbidden 
by law)

Annual increase of 
CPI. After 3 years 
or upon renewal, 
the parties gain the 
right of rent review, 
to bring it back to 
market rates

In UF, indexed daily According to CPI plus 
up to 3% per year

Case-by-case 
(generally according 
to CPI or increases 
between 2.5% and 
5% per year)

Statutory right to 
renew

No (unless an option 
to renew is agreed 
at the outset and 
specified in the 
lease)

After 5 years, as per 
Brazilian law

No (unless an option 
to renew is agreed 
at the outset and 
specified in the 
lease)

Yes (lenght of 
renewal term 
typically specified in 
lease)

No (unless an option 
to renew is agreed 
at the outset and 
specified in the 
lease)

Rent free period 1-3 months Case-by-case (often 
1-3 months)

Case-by-case (often 
1-3 months)

1-3 months Case-by-case (often 
1-3 months)

Early termination After 6 months, 
1.5 months of rent 
penalty. After 1 year, 
1 month of rent 
penalty

Normally the tenant 
pays 3 month of rent 
penalty, reduced in 
proportion to the 
elapsed time of the 
lease agreement

Not typically; 
however, they can 
be negotiated. After 
year 3 of the term, 6 
or 12 months of rent 
penalty is typical

The tenant is 
responsible for 
the entirety of the 
rental period unless 
otherwise stipulated 
in the lease 
agreement. After 
year 3, a penalty of 
6 months of rent is 
typical

Case-by-case

Agency fees 1-4% of sale price 1-6% of sale price Sale: 4% of sale price 
(paid 50/50 between 
buyer and seller). 
Lease: 4% of the 
lease agreement 
total (paid 50/50 
between buyer and 
seller)

Sale: 3% of sale 
price. 
Lease: 2 months of 
rent

Lease: 5% of the 
total the lease 
agreement or 2 
months of rent. 
Sale: case-by-case, 
usually 3-5% of the 
sale price

Common land titles Freehold Freehold Freehold Freehold Freehold
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Mexico Peru Puerto Rico Uruguay

Unit of measurement Square meters Square meters Square feet Square meters

Rent units USD/sq. m/month USD/sq. m/month USD/ft²/annual USD/sq. m/month

Typical lease term 3-5 years 3-5 years 3-5 years 5 years

Frequency of rent 
payment

Monthly Monthly Monthly Monthly

Deposit/Guarantee Adjusted according to 
US CPI, unless the rent 
quoted in MXN, in which 
case the Mexican CPI is 
considered

Case-by-case, although 
generally indexed by CPI

Case-by-case (generally 2 
months plus operational 
costs)

Case-by-case, generally 
adjusted by CPI

Statutory right to renew No No (unless an option to 
renew is agreed at the 
outset and specified in 
the lease)

No (options to renew are 
always included in the 
lease agreement and the 
tenant decides whether 
to renew or not)

No (unless an option to 
renew is agreed at the 
outset and specified in 
the lease)

Rent free period Case-by-case Case-by-case (often 1-3 
months)

Case-by-case 
(depending on whether 
improvements are 
needed)

Case-by-case

Early termination Negotiable (with an early 
termination penalty)

Case-by-case Case-by-case Case-by-case

Agency fees 5% of the total rental 
price, divided between 
the two brokers 
(60% for the buyer's 
representative and 
40% for the seller's 
representative)  
3 % of the total sale price, 
divided between the two 
brokers

3-5% of the sale price, 
payable by the seller

5% of the total annual 
base rent or sale price

3% of total sale price + 
VAT (22%)

Common land titles Freehold Freehold Freehold Freehold
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